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that is novel, came into play to 
address the less privileged of the 
society whose livelihood was 
threatened for want of accessibility 
to mobility. Mr Ebenezer Daniel G 
had all these qualities in abundance 
from his vast experience working in 
leadership roles in big companies 
including telecom sectors. 
Welfare of the lesser privileged 
and assisting them to fulfil their 
growth aspiration through inclusive 
participation in the mainstream of 
economic goals, is a mission that 
he nurtured and passionately gave 
momentum to. 

Mr. Daniel and his qualified team 
shares a common dream of uplifting 
the lives of lesser privileged people. 
Their Ease-of-Doing-Business 
lending models has done away 
with cumbersome paperwork with 
the use of technology. This well-
intended business survived the 
market knock during the pandemic 
to stay in business with ethical 
practises. The adage ‘when the going 
gets tough the tough get going fits 
Mr. Daniel and his team like a T.

ORFIL’s DIgItaL OFFeRIngs
Going digital was imperative for 
those in two-wheeler industry 
in a bid to cater to the new-age 
customers and this is where 
ORFIL has proved itself of being 
a champion with its pioneering 
initiatives. Recently, the company 
launched two new user-friendly 
products - ‘ORANGE DIGI 
WHEELS’ (website) and ‘ORANGE 
FINMOBI’ (App)-which enable 
paperless access to instant 
financing of two-wheelers with 
complimentary doorstep delivery, a 
first of its kind comprehensive two-
wheeler services in the industry.

MOtOpLace - One stOp 
DIgItaL sOLutIOn FOR twO 
wheeLeRs’ In the cOuntRy
Going ahead of the curve, ORFIL 
in its explorations to augment 
value-based offerings across the 
entire spectrum of its services, 
will soon launch a full-fledged 
motoplace, which is a transparent 
and End-to-End a tech-based 
platform that would offer a unique 
digital experience to the users. 
This digital marketplace will be 
utilised for financing new TW’s, 
pre-owned TW’s, loan against 
TW’s, rental model of TW’s, besides 
an interactive platform is being 
designed for onboarding multiple 
corporates in a seamless manner 
for encouraging and operating co-
lending transactions. 

MasteR stROke In 
ManageMent
Today, ORFIL, acknowledged as 
an industry leader, has created 
an entire eco-system around its 
business, which is proving to 
be a win-win situation for all 
stakeholders giving a fillip to the 
credibility of the company. It has 
also built a unique marketing 
strategy that harnesses the Digital 
Marketing. With its personalized 
solutions, quick loan processing 
and steadfast digital network, it 
strives to empower the common 
man of the country in fulfilling their 
mobility and livelihood aspirations. 
ORFIL’s primary products include, 
Two-wheeler loans, swift cash 
loans, and Loans Against Property. 
ORFIL will soon deploy Kiosk in 
its branches for providing finance 
to its customers with “Zero” human 
interventions. Most importantly 
company’s such as ORFIL have 

given momentum to mobility 
for sustainable development of 
communities across the country, 
making two-wheelers an impact 
business, for its sheer versatility that 
augurs well for the ordinary masses.

Since its inception in 2014, 
ORFIL has rapidly enhanced its 
presence and experiences with a 
sound rapport among the masses, 
particularly the rural customers, 
with compassion towards them, 
convergence of strength in 
manpower and technology, a 
spotless credibility in its areas of 
expertise and inimitable business 
practises. ORFIL recognises the 
need to rescue its customers who 
doesn’t have the accessibility for an 
organised financier, at the same time 
protecting them from unscrupulous 
lenders. 

FunD RaIse aIMeD at gROwth 
FOR a peRFect RIDe
ORFIL is planning for a $50 mn. 
fund raise in the current financial 
year. “The money will be used 
as a growth capital for building 
portfolios, expansion of TW 
products offering with deeper 
penetration in the geographies 
we operate” says Mr. Daniel. This 
speaks volumes of the positivity 
at ORFIL that percolates from 
Mr. Daniel to the last man in the 
organization. 

Nevertheless, rural two-wheelers 
lending business is set to grow 
exponentially, and we are ready to 
back it up as an impact player with 
our Traditionally Digital business 
model. “Take more risk in your 
pursuits, Do not compromise in 
your principle, Face challenges 
and Be passionate in your vision,” 
Endure & Evolve advises Mr. Daniel.
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ORFIL acceLeRates 
tO achIeve an aUM 
OF Rs.6000 cRs by 
the end OF Fy 26 
ebenezer daniel G, 
Founder, Md &ceO. 
twO-wheeLeRs- a MajOR MObILIty OptIOn
In India, the utility of two-wheelers for easy manoeuvrability 
through ‘thick and thin’ of the humongous population and 
geographical spread across the country is what makes them 
a popular mode of transport. The demand is ever increasing, 
despite the economic challenges of recent times and aggravated 
further by the Covid pandemic. This indicates two-wheelers 
as being a necessity, and so are indispensable for conducting 
business as usual. Consequently, the demand for the vehicle has 
only seen an upward graph where more than 85 per cent of the 
sales reportedly was garnered from the sub-125cc category. Also, 
with increasing hi-tech features being incorporated to surge 
ahead in the competitive market, the costs of two-wheelers have 
only peaked. At the same time affordability still is a question 

mark for those with not much funds to spare. This is where 
ORFIL is playing a decisive and defining role as a Rural 

Fintech financier in connecting people to their vocation 
through mobility with last mile connectivity.

ORFIL’s LeaDeR & teaM
Astuteness, agility, adaptability and approach, 

Mobility literally turns the wheel of economic growth. In 
India, more than 70 percent of the population resides 
in semi-rural and rural regions. Country’s diverse 
topography, the need for connectivity serves as a life-
line to people who drive the economic dream of the 
nation. With a vision to bridge this gap and to become 
the preferred neighbourhood financier, Mr Ebenezer 
Daniel G, MD and CEO, entered the NBFC domain with 
Orange Retail Finance India Private Limited (ORFIL) 
in 2014. Following a persistent vision, out-of-the-box 
approach together with technology optimization, 
ORFIL, is riding a wave of success in financing new 
two-wheelers with its strong branch-based distribution 
network with centralised tech controls. Over the last 7 
years, ORFIL has achieved a milestone of having 75+ 
Branches, covering over 10,000 villages with more than 
1.35 lakhs happy customers.

Since its inception in 2014, ORFIL has rapidly enhanced its presence and experiences 
with a sound rapport with the masses, particularly the rural customers, with 

compassion towards them, convergence of strength in manpower and technology and 
a spotless credibility in its areas of expertise and inimitable business practises.


